
 

 

  

Global pollution followed by the strict emission laws are requesting a special focus on efficient filtration 

solutions, therefore Nordic Air Filtration is looking for a strong regional Sales Manager who can drive a 

healthy sales growth, aligned with the company strategy and baselines. Our ambition is to enable our 

regional sales teams to identify customers’ needs and support them with the most adequate solutions 

available, in order to ensure sustainable and continuous growth. 

Commercial profile with technical flair 

It is required that you have extensive experience in the Filtration industry, good technical / 

engineering knowledge, and a proven track-record in generating new business/sales. The ideal 

candidate will be technically minded, target driven and looking to join the innovative, forward-

thinking company. 

As a sales manager, your primary responsibility is to ensure sales budgets and objectives are 

achieved within the region you are responsible for. 

You will also be responsible for developing and maintaining sound customer and prospect 

relationships and selling service & retrofit solutions within the EU territory. 

You will work closely with other individuals within Engineering, Product Managers, Area Sales 

Managers Marketing/IT and all sales support functions. 

You will be required to build up a sales strategy and prepare custom presentations with support 

from marketing for your customer visits. 

This role will offer you the chance to grow ensuring genuine long-term career stability and 

progression. 

SALES MANAGER - with experience within air filtration 
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Your role: 

Maximize sales among existing customers. 

Create growth in Europe through existing and new sales channels. 

Build new customer relationships and thereby increase Nordic Air Filtration's revenue. 

Follow up with the market trends, new technologies and competitors’ activities and be proactive 

in proposing new solutions, help in researching and developing new products. 

Represent Nordic Air Filtration at trade shows, conferences, other business meetings. 

Job requirements: 

You have minimum 5 years filtration experience (technical and sales) in selling filtration products 

within industrial markets, with a significant impact on business results. 

You have strong technical knowledge within air filtration and dust collection systems used in 

industrial settings and you know how to apply your knowledge based on the customer 

requirements. 

Proven sales experience with effective communication skills, ability to solution sell, and 

experience leading teams. 

You are by nature positive and persuasive, both in writing and in speech. 

You speak and write German and English. 

You are educated, adaptable and have a natural interest in data processing / IT. 

You have energy and ready for many travel days. 

You want to make a career within industrial filtration and want to be the leader of a team. 

 

To be considered for this opportunity  please forward your CV with covering letter stating your 

relevance to this position to:   hr@nordic-air-filtration.com 

 

Nordic Air Filtration is a high technology filter manufacturer supplying filters for resellers and OEMs 
throughout the whole world. With a range of more than 10.000 different filter configuration and 
25+ types of high-quality filter media, Nordic Air Filtration provides air filtration systems for various 
industries and dust types, including abrasive, toxic and explosive dust. We specialize in dust and 
fumes from cement, metal/aluminum, food & beverages, woodwork, chemicals, powder coating, 
plasma/laser cutting, sandblasting, textiles, welding, and casting. In addition to that, we offer 
customized filter solutions and on-site technical field support. 
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